Rich Dad’s Guide to Becoming Rich

Commentary by Leo Schreven.

All credits go to Robert Kiyosaki and the book, “Rich Dad’s Guide to Becoming Rich.”

This month we are going through another book by Robert Kiyosaki. Many of you know he is
one of my favorite authors—we have already gone through several of his books in our
monthly CDs. This month's book is, “Rich Dad’s Guide to Becoming Rich” (without cutting
up your credit cards). In it he deals with a simple principle. Who is willing to pay the price?
Many people say they want to be rich but they are not willing to pay the price.

According to the latest research, if you were to take 100 sixty-five year-old Americans, one
would be wealthy, four would be well off, five would still be working because they had to, 54
would be living with family or on government support, and 36 would be dead. What we want
to discover this month is the difference between the first 5% and the rest.

There are different ways to become wealthy. Many want the easy way like winning the
lottery or winning on a game show. Some can become rich by being cheap, becoming a
crook or marrying a millionaire. Each of these ways carries a price. There are better ways to
become rich, with much better odds, but most people are not willing to pay the price. Some
people want to have a body like Arnold Schwarzenegger, but they are not willing to pay the
price to exercise and eat right. People want to keep eating like they always have, then have
a little magic pill to take that makes them lose weight. And there are always people who
create products promising a quick and easy way to get whatever you want.

In my personal experience, | have met many people who are looking for answers that will
make their lives better or make them wealthy. The problem is, when they find the answer
they don't like it. So | believe the primary reason people never become rich is because they
simply don't like the answers they are getting. At the root of this the real problem is they
don't want to pay the price.

In the first chapter Robert asked the question, “What is the price of being cheap?” There are
those who promote the idea of frugality, living below your means, cutting up your credit
cards, etc. But this goes against human nature because we want the nice things, and that is
what most often gets us in financial trouble. So Robert introduces a very commonsense
balance. There's nothing wrong with wanting—it is a good desire. So, be willing to pay the
price—everything has a price.



The price of being rich is different for different people. We all come into this world with
unique gifts and talents. But just because God gives us these talents does not mean that we
will become rich. We have to develop our talents, and developing those talents is often the
price. Also, while each of us has gifts, we each have personal challenges as well. Because
we all have strengths and weaknesses, the price is different for different people. Financial
wealth is the reward for paying the price.

It is well at this point to consider another price—the price of security. For most people, the
price of security is personal freedom. Without freedom, most people spend their lives
working for money, rather than living out their dreams. You have to ask yourself if you are
willing to pay the price for security. People who seek security over freedom pay a very, very
heavy price. Rich people have figured out how they can have both security and freedom. To
get both however, you have to pay twice the price. Most people go through life paying for
one or the other, but not both. So recognize there is a price for security, and also a price for
freedom.

Robert then brings out a profound truth that is worth the entire price of the book. He talks
about Newton's law—"for every action there is an equal and opposite reaction.” The same
law applies to your finances. For there to be an expense, there must also be income. For
something to be up, something else has to be down. And for something to be old, something
else has to be new. Based on this law, if a person doesn't pay twice the price they never get
what they want. (You may want to ponder that for a few minutes.)

For example, people who pay the price for security, never really feel secure. Job security is
a false security. Why?—Because the person is paying only for the action but not the internal
reaction. The harder he works for security or pays the price for security, the more insecure
he becomes. The person pays the price for one side of the equation, but fails to pay the full
price because they are violating a universal law. (That's why it takes two people to have a
fight.) To lower risk, you have to take risk. To know what a good investment is, you have to
know what a bad one is. This is why many people put money in a savings account. They
put it in for security and are willing to take less interest for that safety. But the fact is, the
money is being eaten away by inflation and the interest on the money is taxed at a higher
rate. So their “safe money” is actually losing money.

In the next chapter Robert tells a story of how he failed in English class and was going to
have to repeat the grade. It was a severe disappointment for him, but was a blessing in
disguise and helped him make a few corrections in his attitude and study habits. The main
lesson he learned was to quit acting like he was a victim and loser. Just because you fail
once doesn't make you a failure. One difference between a successful person or an average
person is how much criticism they can take and learn from it. The average person cannot



take much criticism and that is why they remain average all their lives. This is why they fail
to be leaders. Average people live in fear of what someone might say, fear of criticism, fear
of what someone might think of them.

Here is the bottom line: 33% of people will love you no matter what you do; 33% of people
will dislike you regardless of what you do; and 33% of people don't care either way. Your job
in life is to ignore the 33% who will never like you, and do your best to convince the 33% in
the middle to join the 33% who love you. You see, most people feel safer being average,
normal, just going along and doing what everybody else does. They find it easier.

The story starts to get funny at this point in the book because the rich dad asks Robert “Has
my banker ever asked to see my report card?” The obvious answer is no. The banker does
not ask if | was a straight A student or if | had good grades. If | gave my banker my report
card he would not loan me $1 million for good grades. No, all the banker asks for is your
financial statement, your profit and loss statements, and balance sheets. Recognize then
that your financial statement is your report card once you leave school. A person that has
straight A's on their report card can have an F on their financial statement in life.

In real life, many adults never receive a financial report card until it's too late. Therefore
many adults fail to make financial corrections necessary to lead a life that is financially
secure. They may have a high paying job, a big home, a nice car, and they may be doing
well at work, yet they're failing financially. If people can learn from their mistakes, just as a
child learns to ride a bicycle by falling off it, a whole new world will open to you. One of the
greatest reasons so few people achieve great wealth is because they fail to make enough
mistakes. Mistakes can be priceless if we are willing to learn from them. One of life's
greatest gifts is the gift of making a mistake. Our society is filled with poor people because
they believe they should "play it safe, don't make mistakes, people that make mistakes are
failures," etc. Recognize that the price of becoming rich is the willingness to make mistakes,
to admit you made a mistake without blaming or justifying, and learn from it.

The next chapter is titled, what is the price of education? | think we all recognize that the
education system is behind the times. It is an old industrial-age system that is trying to
adjust with the information age, and obviously not doing a very good job. In the industrial
age, things like job security, having one profession, pay raises, and the assurance of a
pension plan and Social Security defined this time. In the information age everything has
changed. The industrial age taught you to get good grades so you could get a good safe
secure job. That kind of thinking will ruin you financially today—depending on government
for Social Security and Medicare will ruin you financially as well. It looks like the lag time for
our world to understand this concept is going to be 50 years or more. By lag time | mean,
the difference between the conception of new ideas, and their acceptance by people.



When | was a kid everything was so clearly defined—there were two superpowers. In the
information age the World Wide Web has left nobody in charge. Information and technology
are doubling every 18 months which means all of us need to double our information every 18
months or risk falling behind. That is why today the most important thing is how fast you can
learn and keep up. It is risky to receive advice from anyone with old information. And today
old information can be only 18 months ago.

Let's take a moment to define the three kinds of education. First there is scholastic
education. This education teaches you how to read and write and do arithmetic. Second,
there is professional education. This education teaches you the skill to work for money such
as learning to be a doctor, plumber or an electrician. Third, there is financial education. This
is the education that teaches you how to have money work hard for you. Obviously you
need all three. However in the information age, it is not so much what you know that is
costing you money, it is what you don't know that is most expensive. A simple example is
taxes. Most of us realize that taxes are the single largest expense we have. We are taxed
when we earn, spend, save, invest, and die. Then consider the difference you pay as an
employee compared to what a business owner pays in tax. The dollar amount over 40 years
is staggering. That's just one small example. | do seminars almost every weekend and urge
people to open a home-based business because the average American would save $14,000
a year in taxes alone. That's one little piece of education. But my surveys show that 97% of
the people don't do it after | leave! That's the biggest problem.

When you add to that simple things like a person who cannot read a financial statement or
even know what it is, or a person that doesn't know the difference between an asset or
liability, or good debt and bad debt, or the differences between passive income, earned
income, or portfolio income. It is this lack of basic financial education that undermines a
person's basic financial intelligence and that's why so many fail to get ahead financially.
They may have job security, but many never find financial security.

Financial intelligence is not how much money you make, but how much money you keep,
and how far that money works for you. Let's take a moment and discuss a financial
statement. A financial statement is like reading the story of a person's life. It shows you how
smart or dumb you are financially. The income column should show three kinds of income.
First is earned income, second passive income, and third portfolio income. In most cases a
poor or middle-class person shows only earned income such as their salary. A middle-class
to moderately wealthy person has earned income plus passive income. The passive income
may come from real estate, a multi-level marketing company, or any other such investments.
A wealthy person will have all three including portfolio income where his money is working
for him in stocks, mutual funds, bonds etc.



You see there are only two things you can invest—time and money. Most people are not
willing to invest either time or money in financial education and that is why the majority of
people do not become wealthy. By not knowing your financial statement, most people never
really know how well they are doing financially. The more you are financially educated, the
more you begin to live in a different universe. Wealthy people do not look for a big
paycheck. Why? Because your paycheck is earned income, and earned income is the
highest taxed income. Because most people earn money like this they live on what we call
the financial red line. Basically every dollar coming in, is going out as an expense. This is
why many people who get good grades in school do not do well financially. Real life is not
made up of right answers. Real life is made up of multiple guesses, and some turn out to be
right and others wind up being wrong. Most people live their life on the red line, and they
can't afford even one little failure, they can't afford to lose. And they don't realize that losing
is part of winning. They are so concerned with survival that they cannot imagine a life of
wealth.

In the next chapter Robert discusses the price of cutting up your credit cards. This mentality
is similar to going on a diet. You go on a diet for 30 days but you actually haven't changed
your mind. You're still the same person. So the fateful day comes when you are tempted to
eat something with fat and sugar and you fall into your old lifestyle again. When you cut your
credit cards, you cut them up but the nature of yourself is not changed. That is why you will
suddenly go on a shopping spree and rack up the credit cards all over again.

When you think about it, one of the main reasons people spend money is to make
themselves happy. That's why cutting up your credit cards has a negative effect. So rather
than cutting our credit cards, we have to change our education and understand the
difference between good debt and bad debt. In the simplest terms, every time you go in debt
using someone’s money, you become an employee of their money. That is bad debt. Good
debt is debt that someone else pays for you. For example, the bank gives you a loan for an
apartment, but your tenant pays for it. The rich actually have more debt than the poor. The
difference is that they have good debts and the poor and middle-class are loaded up with
bad debt. You treat good debt like a loaded gun—that means with a lot of respect. If you
don't you can get wounded or even killed. People who respect and harness the power of
good debt can become rich beyond their wildest dreams. So just like a gun it has the power
to make you very powerful and also to kill you. Recognize that simply cutting up your credit
cards and getting out of debt does not solve your problem nor does it make you happy. Ifa
person wants to become rich, they need to know how to get into more good debt, learn how
to respect the power of that debt, and learn to harness its power as well.



Robert shares a great story in the book on this point. He describes a Porsche that he really
wanted to buy—it was the car of his dreams. Rather than going into bad debt, which
would've been to take out a loan, make monthly payments, and have money going out as a
liability, he instead purchased a good debt. He borrowed the bank’s money for a piece of
property and the cash flow from the property paid for his Porsche. He continued to put
money in his pocket after the Porsche was paid for and he became wealthier while paying for
his expensive Porsche. That is good debt. Another person who bought the same Porsche
would become poorer. Why? The income from their jobs is their only source of income.
They could drive the same Porsche and look like they have money, but they actually bought
a liability by taking money out of their earned income every month. They didn't understand
the difference between good debt and bad debt. Buying assets with good debt that provides
you a cash flow for paying for the things you want in life is how the rich get ahead.

In the simplest terms, when wealthy people borrow money, they are not the people who pay
for the loan. That is the key. Good debt is debt that someone else pays off for you. Bad
debt is debt that you pay for with your own sweat and blood. This is why I like real estate.

Real estate is probably the best way to utilize good debt. A simple example would be the
purchase of a small home for $100,000. With a down payment of $10,000 you get a
mortgage for the balance. In most cases the bank will be happy to give you a mortgage.
Why? The mortgage is secured by the collateral value of the house. Remember, banks are
in the business of making loans, that's how they make money. Your monthly payments are
about $700. But in this case you are not going to pay off the loan. Someone else can pay
the loan off for you. You rent the house out for $1,000 a month and someone else is making
your house payment for the next 30 years. During this time, your house doubles in value.
Plus you have earned an extra $300 a month. That extra $300 a month is known as passive
income. In other words, you're not doing anything to earn it.

When people make up their minds to do something about their financial lifestyle and have
the self-determination to look at other ways of generating money, they get ahead. Once you
master the different types of income, whether it's earned, portfolio, or passive, you get
ahead. It is a matter of discovering there are better ways to make money than just having a
job.

There is another point to this—the power of inspiration. Having a job does not inspire most
people. | believe God is a God of inspiration. When you begin to feel the generosity, the
beauty, and the abundance of God, it inspires you to go out and create more. Once you
begin to create passive income, it inspires you to do more.



It's also important to note, that banks don't care whether you buy an asset or a liability.
Banks will loan you money for a liability as long as they know you can make the payments.
It is up to you to choose whether you're buying assets or liabilities. Both are assets to the
bank because they'll make money either way. Here is how it works—people who borrow
money first to buy assets, usually end up with more money to buy enjoyable liabilities.
People who only buy liabilities often have no money left over to buy assets. There are three
primary assets a person can invest in: First, business assets; second, real estate assets;
third, paper assets. Ask yourself which one of these three assets does your banker love the
most? The answer of course is real estate. If you want to become rich you must give your
banker what he wants. First, he wants to see your financial statements. Second, he wants to
loan money to buy real estate. Just figure out what your banker wants and you'll find it easier
to become rich.

In the next chapter Robert deals with the honest question of how much debt you really have.
Most people resist this chapter because it's like going to the dentist—you know what's good
for you but it's not always fun. But if you're serious about building positive cash flow you have
to start with this. There is a series of nine questions Robert asks to see where you are. Let's
go through these nine questions together.

Do you routinely pay your bills late?

Have you ever hidden a bill from your spouse?

Have you neglected repairing the car because of insufficient funds?

Have you bought something recently that you didn't need and could not afford?

Do you regularly spend more than your paycheck?

Have you been turned down for credit?

Do you buy lottery tickets in the hope of getting out from under your debt?

Have you put off saving money?

Does your total debts, not including your mortgage, exceed your cash reserves?
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If you said yes, one to five times, you need to get serious about reducing your debt. If you
said yes, six to nine times, you're headed toward financial disaster.

Changing your habits depends totally on you and how eager you are to take control of your
financial life. The first step, pay yourself first. Whenever you get a paycheck the first bill you
pay is to yourself—not the car payment, not the mortgage, or the rent. Pay yourself a decent
bit of money and put that money into a savings account and don't touch it until you're ready
to invest in some good asset. The second step, cut back on anything that is not important.
These are usually things that we crave but we really don't need. It might be a fancy car, or
expensive restaurants, or clothes. Whatever it is, just stop the habit of purchasing
compulsively. You need to adopt the old-fashioned virtue of delayed gratification. Once you
do this you are now taking control of your cash flow. If there is not enough money at the end



of the month, it will force you to creatively come up with a way to generate more money,
such as an extra part-time job, or starting a small home-based business, etc.

Then we have a few tips for quickly eliminating your debt and getting out of the hole:

1. Cut up all your credit cards except one or two. Determine you will not add any debt to the
cards unless you can pay it off every month. Determine you will not incur any further long-
term debt.

2. You need to come up with a way to generate an extra $300 to $500 a month. Most
people are too lazy to do this, but if you just take the same time you're wasting watching
television, and work a productive job or business, it is easy to generate this just working a
few hours a week.

3. Pay the minimum amount due on all your credit cards except one. On that one, apply as
much of the $300-$500 you can to pay it off each month. Always start with the credit card
you owe the least amount on. Once you pay it off, call the credit company and cancel the
card.

4. Once the first card is paid off, then apply the total amount you were paying each month
on that card to your next credit card. Continue this process with all your credit cards and
consumer credit. As you pay off each debt, the monthly amount you are paying off on the
next debt will increase and go faster. That is encouraging.

5. Once all your credit cards and other debts are paid off, continue the procedure with your
car and house payments. Believe it or not, it will not take long to become debt free. You
just have to have the discipline to buckle down for a few years and do it.

6. Once you are completely debt-free, take the monthly amount you are paying on your last
debt and put that money toward investments. Build your asset column in your financial
statement.

Some other helpful items are:

Start paying all your bills on time to avoid late fees.

Find a credit card with the lowest interest rate and no annual fees.

Don't use ATM machines that charge an extra fee.

Get in the habit of paying cash. Use a charge card only for emergencies.
Learn how to stop buying on impulse. Use your willpower to say no!
Shop at wholesale clubs and discount department stores.



Don't spend over your budget! No matter what, never break this rule.

Buy generic medicines, not name brand. They're both the same.

Winterize your home from top to bottom. Eliminate those areas where you lose energy.
See if you can save money on your cell phone bill or monthly plan.

Check on your insurance policies, to see if you can get the same insurance for less.

What we are saying is, get in the habit of watching how you spend every dollar. Most people
as they begin to watch these things can save $50 a week. That's $200 a month. Your goal
should be to get out of debt as quickly as possible so you can start buying assets that will
generate the passive income to pay for your phone bills, electric bills, insurance policies, and
more.

Recognize also there are two types of debt: secured debt and unsecured debt. Secured
debt would be like your home mortgage or your car loan. You have something secure to
back it up. Unsecured debt is debt without any collateral backing it up such as your credit
card bills, medical bills, etc. Always try to get rid of the unsecured debt first. The sooner you
can eliminate it the more you have control of your finances. If you are in a situation where
your credit card debt seems impossible, you may want to contact the national foundation for
credit counseling. Their website is www.nfcc.org or you can call them at 800-388-2227.

In the next chapter, Robert deals with the fundamental challenge of human nature and the
fact that it resists change. Most people do not take action to change because they are filled
with fears. These fears paralyze them and cause them to do nothing. Doubts constantly
enter their mind and they become prisoners of their own doubts and fears—so they keep
doing the same old things, hoping things will change. Isaac Newton's law of conservation of
energy says, "A body at rest stays at rest—A body in motion, stays in motion.” The price of
becoming wealthy often means doing something different. Starting from scratch, getting a
new ball rolling, making a few mistakes along the way, and eventually becoming smart at
something new.

Robert then discusses his famous cash flow quadrant. We teach this at length in our
seminars, but for those that may be new there are four ways you can make money. First as
an employee, second as self-employed, third as a business owner with a business system
that generates residual income, and fourth as an investor where money works for you. He
then brings out a very critical point. Most people are willing to change within the quadrant
they find themselves already in. For example, if you are an employee, you will sometimes be
comfortable enough to go work for somebody else or change jobs. But Robert brings out
that if you're going to become wealthy you have to get out of the quadrant you're currently in
and get into the business owner quadrant where you have a system that provides residual
income whether you work or not.



To do this you have to get control of your emotions. When emotional thoughts overcome
your mental thoughts you are paralyzed. You cannot be afraid of making mistakes. In my
personal experience of observing highly educated people | have found the majority of them
are poor. | believe the major contributing reason is they were taught that making mistakes is
bad. But in the real world the person who makes the most mistakes and learns from them is
the one that wins. You have to get beyond the emotional fear of making a mistake. The fear
of failure causes most people to fail. What works in school, often does not work in real life.
Most people who struggle financially do so because they can’t break out of old ideas that
were programmed into their minds through education. Ideas like, “don’t make mistakes,”
a secure job,” are good ideas for people who want security, but not for people who want
financial freedom. You can gain a big financial advantage by being willing to make more
mistakes than others.

get

When people ask me what to do, | always hesitate to answer. Each of you listening to this
has certain strengths, weaknesses and abilities—so only you can answer the question.
What | can advise you to do, however, is to be open to change. Life is about change. If you
cling to your old ways, and resist change, you will not become successful financially. The
uncertainty of change can be frightening. We all have self doubts. But the human spirit is
such that if you believe in who God has made you, then you will press on in spite of
uncertainty and doubt. You will conquer where others have given up.

Your financial life is like a golf game. You can read all you want about it, but ultimately you
are the only one who can improve your score. Most people know they are in trouble
financially, but they do not do what is necessary to get out of it. They do not want to face
their financial statement. When you face your statement you face yourself. You begin to find
out what you know and you don’t know. You become accountable to yourself. If you have
failing grades financially, you can improve the grade. The question is, are you willing to pay
the price to become wealthy?

Blessings and best wishes,
Leo




<<
  /ASCII85EncodePages false
  /AllowTransparency false
  /AutoPositionEPSFiles true
  /AutoRotatePages /None
  /Binding /Left
  /CalGrayProfile (Gray Gamma 2.2)
  /CalRGBProfile (sRGB IEC61966-2.1)
  /CalCMYKProfile (U.S. Web Coated \050SWOP\051 v2)
  /sRGBProfile (sRGB IEC61966-2.1)
  /CannotEmbedFontPolicy /Error
  /CompatibilityLevel 1.4
  /CompressObjects /Off
  /CompressPages true
  /ConvertImagesToIndexed true
  /PassThroughJPEGImages true
  /CreateJDFFile false
  /CreateJobTicket false
  /DefaultRenderingIntent /Default
  /DetectBlends true
  /DetectCurves 0.0000
  /ColorConversionStrategy /LeaveColorUnchanged
  /DoThumbnails false
  /EmbedAllFonts true
  /EmbedOpenType false
  /ParseICCProfilesInComments true
  /EmbedJobOptions true
  /DSCReportingLevel 0
  /EmitDSCWarnings true
  /EndPage -1
  /ImageMemory 1048576
  /LockDistillerParams true
  /MaxSubsetPct 100
  /Optimize false
  /OPM 1
  /ParseDSCComments true
  /ParseDSCCommentsForDocInfo true
  /PreserveCopyPage false
  /PreserveDICMYKValues true
  /PreserveEPSInfo true
  /PreserveFlatness true
  /PreserveHalftoneInfo false
  /PreserveOPIComments false
  /PreserveOverprintSettings true
  /StartPage 1
  /SubsetFonts false
  /TransferFunctionInfo /Remove
  /UCRandBGInfo /Remove
  /UsePrologue false
  /ColorSettingsFile (Color Management Off)
  /AlwaysEmbed [ true
  ]
  /NeverEmbed [ true
  ]
  /AntiAliasColorImages false
  /CropColorImages true
  /ColorImageMinResolution 300
  /ColorImageMinResolutionPolicy /OK
  /DownsampleColorImages false
  /ColorImageDownsampleType /Bicubic
  /ColorImageResolution 300
  /ColorImageDepth 8
  /ColorImageMinDownsampleDepth 1
  /ColorImageDownsampleThreshold 1.50000
  /EncodeColorImages true
  /ColorImageFilter /FlateEncode
  /AutoFilterColorImages false
  /ColorImageAutoFilterStrategy /JPEG
  /ColorACSImageDict <<
    /QFactor 0.15
    /HSamples [1 1 1 1] /VSamples [1 1 1 1]
  >>
  /ColorImageDict <<
    /QFactor 0.15
    /HSamples [1 1 1 1] /VSamples [1 1 1 1]
  >>
  /JPEG2000ColorACSImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 30
  >>
  /JPEG2000ColorImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 30
  >>
  /AntiAliasGrayImages false
  /CropGrayImages true
  /GrayImageMinResolution 300
  /GrayImageMinResolutionPolicy /OK
  /DownsampleGrayImages false
  /GrayImageDownsampleType /Bicubic
  /GrayImageResolution 300
  /GrayImageDepth 8
  /GrayImageMinDownsampleDepth 2
  /GrayImageDownsampleThreshold 1.50000
  /EncodeGrayImages true
  /GrayImageFilter /FlateEncode
  /AutoFilterGrayImages false
  /GrayImageAutoFilterStrategy /JPEG
  /GrayACSImageDict <<
    /QFactor 0.15
    /HSamples [1 1 1 1] /VSamples [1 1 1 1]
  >>
  /GrayImageDict <<
    /QFactor 0.15
    /HSamples [1 1 1 1] /VSamples [1 1 1 1]
  >>
  /JPEG2000GrayACSImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 30
  >>
  /JPEG2000GrayImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 30
  >>
  /AntiAliasMonoImages false
  /CropMonoImages true
  /MonoImageMinResolution 1200
  /MonoImageMinResolutionPolicy /OK
  /DownsampleMonoImages false
  /MonoImageDownsampleType /Bicubic
  /MonoImageResolution 1200
  /MonoImageDepth -1
  /MonoImageDownsampleThreshold 1.50000
  /EncodeMonoImages true
  /MonoImageFilter /CCITTFaxEncode
  /MonoImageDict <<
    /K -1
  >>
  /AllowPSXObjects false
  /CheckCompliance [
    /None
  ]
  /PDFX1aCheck false
  /PDFX3Check false
  /PDFXCompliantPDFOnly false
  /PDFXNoTrimBoxError true
  /PDFXTrimBoxToMediaBoxOffset [
    0.00000
    0.00000
    0.00000
    0.00000
  ]
  /PDFXSetBleedBoxToMediaBox true
  /PDFXBleedBoxToTrimBoxOffset [
    0.00000
    0.00000
    0.00000
    0.00000
  ]
  /PDFXOutputIntentProfile (None)
  /PDFXOutputConditionIdentifier ()
  /PDFXOutputCondition ()
  /PDFXRegistryName ()
  /PDFXTrapped /False

  /Description <<
    /CHS <FEFF4f7f75288fd94e9b8bbe5b9a521b5efa7684002000410064006f006200650020005000440046002065876863900275284e8e9ad88d2891cf76845370524d53705237300260a853ef4ee54f7f75280020004100630072006f0062006100740020548c002000410064006f00620065002000520065006100640065007200200035002e003000204ee553ca66f49ad87248672c676562535f00521b5efa768400200050004400460020658768633002>
    /CHT <FEFF4f7f752890194e9b8a2d7f6e5efa7acb7684002000410064006f006200650020005000440046002065874ef69069752865bc9ad854c18cea76845370524d5370523786557406300260a853ef4ee54f7f75280020004100630072006f0062006100740020548c002000410064006f00620065002000520065006100640065007200200035002e003000204ee553ca66f49ad87248672c4f86958b555f5df25efa7acb76840020005000440046002065874ef63002>
    /DAN <>
    /DEU <>
    /ESP <>
    /FRA <>
    /ITA <>
    /JPN <FEFF9ad854c18cea306a30d730ea30d730ec30b951fa529b7528002000410064006f0062006500200050004400460020658766f8306e4f5c6210306b4f7f75283057307e305930023053306e8a2d5b9a30674f5c62103055308c305f0020005000440046002030d530a130a430eb306f3001004100630072006f0062006100740020304a30883073002000410064006f00620065002000520065006100640065007200200035002e003000204ee5964d3067958b304f30533068304c3067304d307e305930023053306e8a2d5b9a306b306f30d530a930f330c8306e57cb30818fbc307f304c5fc59808306730593002>
    /KOR <FEFFc7740020c124c815c7440020c0acc6a9d558c5ec0020ace0d488c9c80020c2dcd5d80020c778c1c4c5d00020ac00c7a50020c801d569d55c002000410064006f0062006500200050004400460020bb38c11cb97c0020c791c131d569b2c8b2e4002e0020c774b807ac8c0020c791c131b41c00200050004400460020bb38c11cb2940020004100630072006f0062006100740020bc0f002000410064006f00620065002000520065006100640065007200200035002e00300020c774c0c1c5d0c11c0020c5f40020c2180020c788c2b5b2c8b2e4002e>
    /NLD (Gebruik deze instellingen om Adobe PDF-documenten te maken die zijn geoptimaliseerd voor prepress-afdrukken van hoge kwaliteit. De gemaakte PDF-documenten kunnen worden geopend met Acrobat en Adobe Reader 5.0 en hoger.)
    /NOR <>
    /PTB <>
    /SUO <>
    /SVE <>
    /ENU (Use these settings to create Adobe PDF documents best suited for high-quality prepress printing.  Created PDF documents can be opened with Acrobat and Adobe Reader 5.0 and later.)
  >>
  /Namespace [
    (Adobe)
    (Common)
    (1.0)
  ]
  /OtherNamespaces [
    <<
      /AsReaderSpreads false
      /CropImagesToFrames true
      /ErrorControl /WarnAndContinue
      /FlattenerIgnoreSpreadOverrides false
      /IncludeGuidesGrids false
      /IncludeNonPrinting false
      /IncludeSlug false
      /Namespace [
        (Adobe)
        (InDesign)
        (4.0)
      ]
      /OmitPlacedBitmaps false
      /OmitPlacedEPS false
      /OmitPlacedPDF false
      /SimulateOverprint /Legacy
    >>
    <<
      /AddBleedMarks false
      /AddColorBars false
      /AddCropMarks false
      /AddPageInfo false
      /AddRegMarks false
      /ConvertColors /ConvertToCMYK
      /DestinationProfileName ()
      /DestinationProfileSelector /DocumentCMYK
      /Downsample16BitImages true
      /FlattenerPreset <<
        /PresetSelector /MediumResolution
      >>
      /FormElements false
      /GenerateStructure false
      /IncludeBookmarks false
      /IncludeHyperlinks false
      /IncludeInteractive false
      /IncludeLayers false
      /IncludeProfiles false
      /MultimediaHandling /UseObjectSettings
      /Namespace [
        (Adobe)
        (CreativeSuite)
        (2.0)
      ]
      /PDFXOutputIntentProfileSelector /DocumentCMYK
      /PreserveEditing true
      /UntaggedCMYKHandling /LeaveUntagged
      /UntaggedRGBHandling /UseDocumentProfile
      /UseDocumentBleed false
    >>
  ]
>> setdistillerparams
<<
  /HWResolution [2400 2400]
  /PageSize [792.000 1224.000]
>> setpagedevice


